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2THE RITUALPampering!- SINCE 2011 -

RECOGNIZING YOU DESERVE IT.

PERFECTLY POSH IS ABOUT

Join

Cleanse

Post

As a new business owner and Independent Consultant at Perfectly
Posh, your FIRST order of business should be joining us in The
Ritual.

The Ritual is a fun, PINK face mask that you only get in your
Starter Kit. It helps you celebrate joining Posh and recognizing
that you deserve to be pampered with products made of the best
ingredients on earth. It shows that you are proud to wear and share
them.

Participating with us is easy:

While youre there, you can see lots of other amazing women and
their stories.

Welcome to our pampering pursuit. Were so glad youre with
us.

YO U V E J O I N E D T H E PAMPERING PURSUIT!

Welcome to

Perfectly Posh

1. Simply put on your Ritual facemask2. Snap your pic all pinked
up3. Post WHY YOU ARE POSH on our website:
perfectlyposh.com/pamperitforward

Sincerely Poshed,

Ann DaltonCEO, Perfectly Posh, LLC

See my story at perfectlyposh.com/whyposh

Learn all about The Ritual and Pamper it Forward in Day 23
of

the Perfectly Posh Prep Academy.
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As you begin your business, you may have very specific
questions. Your Sponsor and upline are always yourbest resources
should you need assistance. Write her information below, so you
always have it handy:

HAVE ADDITIONAL QUESTIONS?

Sponsor Cell Email

See how to submit a Support Request in The Box in Day 1

of the Perfectly Posh Prep Academy.

Perfectly Posh

IF YOU NEED TO CONTACT THE PERFECTLY POSH HOME OFFICE:The best
way is to visit po.sh/box to submit a Support RequestA Support
Request is a simple form you can use to contact the Perfectly Posh
Home Office and get a response in about 1 2 business days. You can
call the Home Office at 801-441-1744. Office hours are Monday
Friday, 7 am 6 pm (Mountain Time).


	
4This Polka-Dotted Getting Started Guide is meant to serve as a
quick reference as you start your business. Keep it close while you
learn, and lets get going!

If youve been following along, youve already started the
Perfectly Posh Prep Academy:perfectlyposh.com/gettingstarted

And youve participated in The Ritual (see page 2).

Now its time to dive into your Starter Kit. Each kit features
either Double the Poshone great product for you and one for your
business, or Lots of Poshas many different and exciting products as
we could fit in your kit.

Whichever Kit YOU chose, you can be sure its full of great new
and best-selling products, PLUS the tools you need to get
started.

TAKE A MINUTE NOW AND IDENTIFY ALL THE TOOLS IN YOUR STARTER
KIT:

25 Posh Papers 25 Order forms 25 Business cards you can
personalize 25 Pampering party invitations 3 Sheets of printable
labels 10 About Posh flyers 10 Opportunity flyers 5 Hostess
envelopes Product samples 5 Sampling spoons Polka-Dotted Getting
Started Guide Posh tote bag Protg pin Posh logo T-shirt The Ritual:
YOUR pampering face mask

See pages 28 31 for instructions on how to use everything in
your kit!

THE TOOLS IN YOUR

Starter KitWatch a tour

of the Starter Kits atperfectlyposh.com/join


	
5YOUR VIRTUAL OFFICE & REPLICATED WEBSITE HELP YOU

Manage Your Business

As a new Consultant, you get lots of resources to help your
business be successful. The most important of these is your Virtual
Office (VO). The VO is where you go to do just about everything in
your business. You can:

*Consultant Locator, Share, and your replicated site are FREE
for three months after you join and are only $10 per month
thereafter. You Virtual Office is always free as long as you remain
an active Consultant. We strongly recommend all active Consultants
maintain their personal websites.

Your Virtual Office (VO)Its how you run your business.

As a Consultant, you also get your own replicated website that
you can use to share with guests for a party, with customers,
create online sales, enroll new team members, and to share your
contact information, social media sites, and favorite products. You
get this website free for the first 3 months you are a Consultant.
Thereafter, its only $10 per month and includes placement on our
Consultant Locator and access to Share (see page 9).

Your Replicated WebsiteIts how you show others your
business.

Learn more about your Replicated Site on Day 11 of the Prep
Academy.

Youll soon be ready to place your first order for more great
pampering products. Its simple in your Virtual Office. Visit Day 5
of the Prep Academy to see how both an Individual Order and a Party
Order work. Customers will place orders within or outside of
parties on your replicated site via website order. See the chart
below.

Placing OrdersIts how you grow your business.

Individual Order An order you place for yourself or a customer
outside of a party. These orders get free shipping when they reach
over $100 in product.

Party Order An order with a Hostess cart, and a cart for each
customer. These orders must reach a total of at least $200 in
product sales to be eligible for Party Perks and Private Perks. See
page 12 for more info.

See how to enter orders in your Virtual Office in Day 5 of
the

Prep Academy.

See how yourVirtual Office works:

Day 1 of the Prep Academy.

Place orders Track and view orders and order history Set up and
manage online and home parties Create and publish online parties
Keep and manage customer contacts Keep your Consultant profile
updated and accurate Track your monthly commissions Look up various
reports and records for your business and team as it grows Add and
update banking information so you can be paid Determine the URL of
your replicated (personal) website and update it Add and change any
information you want to display on the Consultant Locator* Add
social media profiles to your replicated website Update your
replicated website information: add a photo, share your favorites,
and more.

You can access your Virtual Office anytime by going to:
perfectlyposh.com/VOEnter the username and password you selected
when you joined.


	
6VISIT THE BOX NOW! TYPE PO.SH/BOX IN YOUR BROWSER

KEEP CURRENT IN YOUR BUSINESS AND

Stay ConnectedPerfectly Posh is a fun, fast-paced business.
Youll always want to stay connected to the latest contests,
promotions, sales, trainings, and more. Heres how we keep you
informed:

The BoxThe Box is your central location to follow all thats
going on at Perfectly Posh. When you enrolled, you received a login
to The Box. Simply navigate to po.sh/box in your web browser, and
log in. From there, you can:

See current promotions and sales Review Tuesday Trainings Access
tons of FREE resources to download and use in your business
including logos, images, photos, trainings, charts, and more Submit
a Support Request Ticket to the Home Office See answers to FAQs
from other Consultants Access the Prep Academy

The Box will be an important hub for your business. Be sure to
visit it often so you can stay current on all the pampering fun
were having at Perfectly Posh.

The PoshcastOnce each week, Perfectly Posh publishes a fabulous
60-second video Poshcast with important things going on that you
need to know. You can see it in The Box, or search for it on iTunes
and subscribe today.

More Ways to Stay Connected

Learn more about Tuesday Training.Watch Day 15 ofthe Prep
Academy.

Day 1 of the Prep Academy tours The

Box and helps you get logged in!

Weekly Email from the Home OfficeEach Tuesday morning, youll be
greeted in your inbox with an email from the Home Office. Well send
you reminders, announcements, and updates with links to all
relevant information in The Box each week. Not getting the email?
Be sure your email address is accurate in your Virtual Office,
check your spam folder and whitelist Perfectly Posh, and ask your
upline to use the Subscribe link on her weekly email to add your
address.

Tuesday TrainingTuesday Training is a weekly, live training
session with your Premier leaders and Home Office staff members.
Trainings are held at 10 am or 7 pm (MT) (check the schedule in The
Box).

Training topics are timely, and a Q&A follows each one.
Every week there is a training-related contest on the Home
Office-sponsored Facebook group, Posh Talk, where you can
participate and win a prize.

If you cant tune in for the live training, Tuesday Trainings are
always recorded so you can watch or listen any time in The Box. An
archive of several months worth of trainings is always kept
available. Find it by clicking the Training button in The Box.


	
7Day 8 talks more about Buy 5 Get the

Sixth Free.

EVERY MONTH

A Recruiting ExclusiveEvery month, well introduce a new product
that will ONLY be available to new recruits, and her sponsor. This
item will ship with the new Starter Kit, and mail to the
sponsor.

New Starter KitsWatch your JOIN page each month and see the new
selection of fabulous, Double the Posh & Lots of Posh products
in each Starter Kit. All are designed to help you generate
excitement as you build your business.

A Splurge of the Month Product

On the third Sunday of each month, well introduce a new while
supplies last product we call our Splurge of the Month. This
product will NOT be promoted on your replicated site, only to YOU
as a Consultant. Love them for yourself, or use them as great gifts
for Hostesses or team incentives.

Product Samples in OrdersEach month, well be sending one product
sample out in every box that leaves the warehouse. (Volume orders
only. Does not apply to Posh Portal orders). Watch what that sample
is so you can follow up and generate interest with your
customers.

Social Media Customer ContestEveryone loves to win free Posh! Be
watching the third week of each month for our special customer
contest on social media. Its a great way for you to invite your
customers to follow Posh so you BOTH can win.

EVERY WEEK

Each week at Perfectly Posh, well have a NEW product focus and
special where you and your customers can SAVE and learn more about
its pampering qualities and ingredients. Watch each Sunday morning
for our new featured product of the week.

Week 1 Product Special & Ingredient Focus

Week 2 Product Special & Ingredient Focus

Week 3Product Special & Ingredient FocusSplurge of the
MonthCustomer Contest on facebook.com/OMP

Week 4 Product Special & Ingredient Focus

Week 5 Product Special & Ingredient Focus

WE MAKE IT SIMPLE FOR YOU TO

Promote Your BusinessAt Perfectly Posh, you dont have to
reinvent the wheel. Each week and month we do lots of things to
help you get your customers attention. Watch your inbox and visit
The Box regularly to share the ads, ideas, and images we have for
you to keep your customers excited and pampered. No need to worry
about creating your own marketing ads and specials!

Perfectly Posh ALWAYS offers you these great ways to share your
business and get your customers to try more pampering products. Who
can resist a great price point and a FREE item?

$4 LIP BALMS EXCLUDED

Everyday Offers to Promote Your Business:

Day 70 of the Prep Academy teaches

you more about the promotion schedule and how you can use

it in your business.


	
8KEEP CURRENT IN YOUR BUSINESS AND

Stay ConnectedWHER E HOW WHAT

Corporate Site perfectlyposh.com This is the corporate website
which will look nearly identical to your replicated website. It has
tons of information about the company, products, and how to join
Posh.

Call Perfectly Posh 801.441.1744 Call Customer Support Monday
Friday, 7 AM 6 PM (MT).

Getting Started perfectlyposh.com/gettingstartedThis page
contains links to all of the Posh Prep Academy training broken out
day by day. No matter when you joined, this information is always
available to you as Consultant.

Personalized Website

perfectlyposh.com/(yourID)

The URL for your personal replicated website. Its free for 3
months: the month you join plus the two following, and $10 per
month thereafter. Add information of your own, show off open
parties, and more.

The Box po.sh/box

When you enrolled, you received an email that welcomed you to
The Box. This is where you can go to get and share everything you
need to run your business. In The Box, youll find discussions and
ideas from Consultants, FREE images and resources from Home Office,
announcements, Tuesday Trainings, contests, new product releases,
event information, and much more.

Posh Portal poshportal.comThis is the website where you can
purchase tools and supplies for your business. It has lots of
helpful and fun things to help you grow, all at reasonable prices
(Volume is not paid on Posh Portal purchases).

SHARE po.sh/share

The SHARE platform is a simple site that lets you send specific
text and email communications about parties, products, and more to
your customers and other contacts. Share is FREE for your first 3
months at Posh. Its just $10 per month thereafter and includes your
personalized website and placement on the Consultant Locator. There
are hundreds of types of messages you can share with customers,
contacts, and team membersas often as you like.

Poshcast The BoxSubscribe on iTunesA short, weekly, 60-second
video that lets you know everything going on at Posh. Subscribe
today so you never miss out. Tonys always got a fun twist!

Tuesday Training

The Box: Discuss on Tuesdays on facebook.com/groups/poshtalk

Tune into Tuesday Trainings EVERY Tuesday at 10 AM or 7 PM (MT)
for tips on a variety of Posh topics. Sometimes you read, watch, or
call in, but every week its a great way to improve your business.
Join the live stream when it launches, or set aside time to watch
the recording later on. Then, get on facebook.com/groups/poshtalk
each Tuesday and join in the related discussion and contests!

Virtual Office perfectlyposh.com/vo Your Virtual Office is the
place to manage your orders, replicated website, downline, etc. You
will always have access to your Virtual Office even if you do not
have a replicated website.

Consultant Support /Support Requests po.sh/box

The best way to contact the Home Office is via a Support
Request. It is a simple ticket that lets us collect lots of
information about what you need so we can respond quickly and
efficiently. SRs are usually answered within 1 business day and you
can see your response by logging into The Box to view your entire
history and conversations with Consultant Support.

Emails from the Home Office

[email protected]

The email address from which you will receive official
communications from the Home Office. Obviously, its not an address
you want to send email to.

Welcome EmailIn your email when you join
perfectlyposh.com/getting started

A great list of resources that each Consultant gets when they
enroll. It contains things they can get started working on even if
they havent received their Starter Kit yet. Your new team members
can watch their inbox and you can always see the most recent
version at perfectlyposh.com/gettingstarted.

Polka-Dotted Getting Started Guide

Comes in Starter KitsAvailable for download in The Box

This is loaded with all the information you need to know as you
begin or to orient someone to Perfectly Posh. It includes
information about Pamper it Forward, Share, Props, Posh Points, the
Pay Plan, private perks, shipping, and much more.

SO C IA L M ED IA

Corporate Facebook facebook.com/ohmyposhThe corporate Facebook
page. Go here for ads about products, hosting, and the Posh
opportunity. Use the ads posted and share them with your personal
and business pages.

Consultant Facebook Discussion Group

facebook.com/groups/poshtalk

Each day, facebook.com/groups/poshtalk has a new topic where you
can share and learn from other Consultants about different topics
that will help grow your business. Learn more when you join our
public group, and see all the details at po.sh/box/poshtalk.

Instagram instagram.com/perfectly_posh Follow us and see the fun
images, ideas, and information we share several times each
week.

Pinterest pinterest.com/perfectlyposhSee the fun things we post!
Pinboards about products, how to use them, people having fun with
products, and more. Pin away!

Twitter twitter.com/poshusa We love being social every chance we
get. Watch for tweets about contests, sales, and lots of other
helpful information from Posh.


	
9SHARE is a simple website, exclusive to and entirely built by
Perfectly Posh, that lets you send specific text and email
communications about parties, products, and more to your customers
and other contacts.

Share lets you send UNLIMITED texts and emails about your
business quickly and simply from ANYWHERE!

To use, simply navigate to the Share website: po.sh/share, then
log in with your Box credentials. Now, select the message you want
to send from the navigation, enter your contacts information, and
voil! Youve just SHARED Posh!

Share is FREE for your first three months, and costs just $10
per month thereafter. This price also includes your personalized
website and placement on the Consultant Locator.

It also makes your Posh business more efficient by allowing your
customers to act on information when they receive it. No more
handing out business cards and crossing your fingers. Share
immediately gets them to YOUR website, so they can learn more and
purchase products right away.

SUCCEED IN YOUR BUSINESS

When You Share

is an exciting platform designed exclusively by Perfectly Posh
for Perfectly Posh Consultants. Text and email hundreds of
different messages to promote your business, products, &
more!

Learn all about Share and how it can help your business
reach

ALL of your customers and team. See Day 29 of the Prep
Academy.

IN YOUR WEB BROWSER, TYPE:

PO.SH/SHARE


	
Quick! Lets get started... Props begin the day you join. You
earn your Props by completing sales and recruiting goals in your
first 30, 60, and 90 Days. You can earn just one, two, or all
three. One months numbers roll into the next and youll accumulate
Personal Volume (PV) and recruits. Earn FREE tools from the Posh
Portal to help your business keep growing! Miss one of the Props?
No worriesyou can still earn the others. Plan your business, and
get to work. We want to reward your success with product credit and
tools, and then complete your Prep Academy days to double it.

QUICK START & EARN

Props from Posh

NOTE: Your PROPS and Academy credits will be emailed within 2
business days following the day they are earned. They are sent to
the email address on file in your Virtual Office. Your pin and
certificate are MAILED to the address on file in your Virtual
Office. Please allow at least three weeks after earning your Props
to receive your certificate and pin via USPS mail.

Youll Receive: $60 Posh Portal credit Certificate & Pin 1000
Personalized labels

Requirements: $500 in personal sales

Begins on ENROLLMENT Date

Begins on ENROLLMENT Date

Begins on ENROLLMENT Date

Requirements: $1500 in personal sales 3 personal recruits

Day 3 of the Prep Academy will

help you learn all about Props from Posh.

Requirements: $1000 in personal sales 1 personal recruit

Youll Receive: $90 Posh Portal credit Certificate & Pin 500
business cards 1 car vinyl

Youll Receive: $30 Posh Portal credit Certificate & Pin


	
Learn all about your Perfectly Posh business and earn your
Props!

perfectlyposh.com/gettingstarted

T IME REQUIR EM EN TS DONE PROPS BONUS PREP B ONUSFrom

join dateSales & Recruits

Cumulative: they add up! check offMeet Props & Earn Complete
Prep Academy

ALSO receive:

by Day 15 $200 personal sales Prep Academy Bag

by Day 30 $500 personal sales $30 Posh Portal Tools
CreditCertificate & Pin

$30 Product Credit(you get commission on it!)

by Day 60 $1000 personal sales1 personal recruit

$60 MORE Tools Credit1000 personalized labelsCertificate &
Pin

$60 MORE Product Credit(you get commission on it!)

by Day 90 $1500 personal sales3 personal recruits

$90 MORE Tools Credit500 business cards1 personalized car
vinylCertificate & Pin

$90 MORE Product Credit(you get commission on it!)

GET A STRONG FOUNDATION

The Prep AcademyDouble your credits when you complete the Prep
Academy.Complete The Prep Academy training in your first 90 Days
and get FREE product credit. As you begin your business, The Prep
Academy gives you great, basic, foundational business training for
FREE. Each day for 30 days, there is a short video and other
supporting materials. After your 30th day, there is a training
every 5 days through your 90th day. When you complete these IN YOUR
FIRST 30 / 60 / 90 Days, and earn your Props simultaneously, you
will DOUBLE your credits and earn $30, $60, and $90 in PRODUCT
CREDIT to go with your Portal (tools) credit.

Product credits are used to purchase commissionable volume Posh
products. That means you get money for your business to spend on
additional products and get commission on themjust for completing
your training.

Each day you have a training, youll receive an email reminder.
Work through these short, daily trainings and answer a simple
question at the end. Your trainings and goals must ALL be met by
your 15, 30, 60, and 90th days, respectively, so dont delay. Get
working in the Prep Academy today.

Get an introductionto the Prep Academy

in Day 1.
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Everyone Wants to Be Pampered.There are so many ways to share
Posh to grow your business, and most find success in holding
PARTIES. Having a Hostess introduce you to her friends so you can
PAMPER THEM ALL is a great way to get people excited about
Perfectly Posh.

A great way to kick off parties in your business is to hold one
of your own and introduce your NEW pampering products to your
friends and neighbors. Learn more about jump-starting your business
with a Launch Party in the Prep Academy.

Keep in mind: there are LOTS of ways to hold parties. Get
creativeanywhere you can get people together, you can pamper. Weve
listed a few of the most common types below:

Home PartyA Hostess invites her friends and neighbors to her
home and shows them how to pamper with Posh. Its a great way to get
others involved and get their hands on Posh products. Work with
your Hostess to get people excited, engaged, and trying
product.

Online PartySimply create a party online in your Virtual Office.
Send out email invitations to guests as provided by your Hostess,
and promote the event via email and social media.

Portable PartyPut products, samples, catalogs, and order forms
into a bag and share it with a local office, neighbors, friends.
Find a Hostess and have her share one with her office or friends.
Portable Parties are also great ways for her to gather orders
before and after her Home Party.

DIFFERENT TYPES OF

Posh Parties

Day 18 will show you how to have Hostess packets

at the ready!

Learn more about Portable

Parties by watching Day 24.

Never leave a party without

more bookings! See how in Day 27.

Types Of Parties:

Day 4 of the Prep Academy helps you plan your Launch Party.

12
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Posh gives you a private bonus on qualified parties. Its an
extra half-priced item we call Private Perks. These products can be
used for whatever youd like:

A booking reward Your own Monthly Hostess Special For your own
pampering pleasure The next sample you share Add to your on-hand
inventory

Party Perks are either FREE or half-priced items you and your
Hostess earn based on your party orders (Hostess Rewards).

Use Perks to reward your Hostess, get bookings, and build your
personal inventory. As a Consultant, you can place party orders of
your own and earn the Perks for yourself. You are not required to
separately pay for any Perks.

When placing your party order, the Hostess cart is responsible
for shipping and applicable sales tax on ALL Perks (even free
items).

Perks are added as a credit to the party order when it is
placed, and must be applied with the order to be used.

Party PerksRetail Sales Total Hostess Credits

Total 1/2 Price Items

Extra Half-Priced Item Private Perks

$100 - $199 - 1 -

$200 $299 $25 1 +1

$300 $399 $35 2 +1

$400 $499 $45 3 +1

$500 $799 $60 4 +1

$800 $999 $90 5 +1

$1000+ $120 6 +1

FREE AND HALF-PRICED POSH FOR YOU & YOUR HOSTESS!

NOTE: Private Perks are not published on websites, catalogs, and
other printed materials so that you can use them however you
choose.

YOU & YOUR HOSTESS HOLD PARTIES &

Earn Perks

About Private Perks
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I N D I V IDUAL ORDERS | Online or Direct Ship

Individual OrderDirect & website orders

$8 flat rate FREE at 100 PV

Individual OrderAK & HI

$12 flat rate FREE at 100 PV

ON L I N E PARTY ORDERS

Online PARTY OrdersGuest Cart

$8 flat rate FREE at 100 PV

Online PARTY OrdersHostess Cart

$8 flat rate, 100 199 PV, $16 flat rate, 200 599 PV FREE at 600
PV+ Hostess Cart only, not Party Base

HOME PARTY ORDERS

Home Party Hostess Cart

$16 minimum, guest cart deduct from minimum. FREE at 600 PV+
Party Base

Home Party Hostess Cart, AK & HI

$24 minimum, guest cart deduct from minimum. FREE at 600 PV+
Party Base

Home Party*Guest Cart

$4 flat rate which deducts from Hostess minimum. FREE if the
Party Base is 600 PV+

Home Party*Guest Cart, AK & HI

$6 flat rate which deducts from Hostess minimum. FREE if the
Party Base is 600 PV+

* Direct ship customer orders do not deduct from the Hostess
minimum shipping.

WHY AM I ONLY SEEING SOME SHIPPING RULES IN THE POSH PAPER &
ON MY REPLICATED WEBSITE?You are seeing the shipping charges as
your customers will see them. As a customer, you can choose to have
an order shipped with a party or individually.

SO WHAT DOES MY HOSTESS PAY FOR SHIPPING?Depending on size of
her order and her party type, you can calculate your Hostess
shipping as shown in the chart above.

I HAVE A 100 PV ORDER. WHAT TYPE OF ORDER SHOULD I ENTER?With
orders of 100199 PV, youll want to choose between placing an
Individual Order Type for FREE shipping, or to enter it as an
Online Party Order for a half-priced item with $8 shipping.

FREE SHIPPING$ 1 0 0 + O R D E R S R E C I E V E

Shipping is $8for Individual Orders under $100!

HOW IT WORKS AT POSH

Shipping RulesShipping Rules

The Prep Academy teaches you all about Shipping on Day 9.

Other Shipping FAQs:
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Rank Advancements

RANK POSH PO INTS G IFT

Protg N/A Pin and T-shirt with starter kit

Pink 2,000 Pink T-shirt, certificate, pin

Pink Plus 1 4,000 Certificate & pin

Pink Plus 2 6,000 Certificate & pin

Pink Plus 3 8,000 Certificate & pin

Premier 10,000 Robe, certificate, pin

Silver Premier 20,000 Certificate, pin, silver bracelet from
Tiffany & Co.

Gold Premier 50,000 Certificate, pin, gold necklace from Tiffany
& Co.

Platinum Premier 100,000 Certificate, pin, $1500 gift card to
Tiffany & Co.

RANK PV CV TV QFC

Protg Enroll & purchase starter kit

Pink 1,000 lifetime PV

Pink Plus 1 500 PV/mo. 2,000 CV/mo. 1 QFC

Pink Plus 2 500 PV/mo. 4,000 CV/mo. 2 QFC

Pink Plus 3 500 PV/mo. 8,000 CV/mo. 3 QFC

Premier 500 PV/mo. 20,000 CV/mo. 6,000 TV/mo 4 QFC

Silver Premier 500 PV/mo. 30,000 CV/mo. 6,000 TV/mo, 4 QFC + one
1st Gen.

Gold Premier 500 PV/mo. 40,000 CV/mo. 12,000 TV/mo 4 QFC + two
1st Gen.

Platinum Premier 500 PV/mo. 100,000 CV/mo. 20,000 TV/mo, 4 QFC +
four 1st Gen.

Requirements

EARN YOUR WAY TO THE TOP OF THE BUSINESS

Rewards

PIN

K+

PREMIER
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EARNING THE MONTHLY AWA R D

How to Earn

2000 PV 1 New Recruit

1500 PV 2 New Recruits

1000 PV 3 New Recruits

EARNING THE 3 MONTH AWA R D

How to Earn Reward

Earn the Monthly Award

3 times between July 1 & June 30

$500 (Awarded at Unconventional)

EARNING THE 6 MONTH AWA R D

Earn the Monthly Award

6 times between July 1 & June 30

$1000 (Presented at a private awards

party with Andrew & Ann during Unconventional)

EARNING THE ANNUAL AWA R D

Earn the Monthly Award

6 times between July 1 & June 30

$2000 SHOPPING SPREE in the city of Unconventional

PLUS AIRFARE(Presented at a private awards party with

Andrew & Ann during Unconventional)

INCENTIVES &

Awards Programs

AT T H E TO P O F P O S H , W E H AV E O U R INCREDIBLE PINNACLE
CLUB MEMBERS

The Pinnacle Club is a unique, life-long designation earned by
the best and brightest in Perfectly Posh, both for their
professional and personal achievements.

Each May, we open up several days for Consultants to nominate
those they believe best represent what it means to be Perfectly
Posh both in and out of work. Andrew & Ann personally review
each nomination and then induct in our new members at
Unconventional.

Pinnacles are invited to the Home Office and on retreats for
special planning meetings, and are also recognized at events
throughout the year. Join us at Unconventional and see who else
receives our most exclusive designation.

THE PINNACLE CLUB
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SHOP WITH YOUR SUCCESS

Posh PointsPosh Pays you in Points for progress in your
business.Posh Points is a very exciting program that rewards you
for working your business at ALL levels, big and small.

As a Posh Consultant, youll receive Posh Points for the variety
of activities designated on the chart below. These Points let you
shop thousands of fun gifts, including tickets to shows,
appliances, jewelry, bags, and more! Its a pat on the back we give
you for your hard work.

Use your points as soon as you get them, or bank and redeem them
when youve earned enough for something special. Theyre yours as
long as youre a Consultant.

Day 65 of the Prep Academy will teach

you more about Posh Points.

WAYS TO EARN DESCR IPT ION POSH PO INTS EARNED

Pink Rank Advance 2,000

Pink Plus 1 Rank Advance 4,000

Pink Plus 2 Rank Advance 6,000

Pink Plus 3 Rank Advance 8,000

Premier Rank Advance 10,000

Silver Premier Rank Advance 20,000

Gold Premier Rank Advance 50,000

Platinum Premier Rank Advance 100,000

WORKING YOUR BUS INESS PO INTS

Monthly Award 3 ways to earn 18,000

QFC For each qualified frontline each month 1,000 each

Personal Volume 1 Posh Point for each PV every month
Unlimited

EVENT ATTENDANCE

Day Away Receive Posh Points when you attend 2,000

Leadership Receive Posh Points when you attend 4,000

Unconventional Receive Posh Points when you attend 4,000
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PV stands for Personal Volume. During any month, it is the total
of your personal commissionable sales. This includes anything you
sell to customers or buy for per-sonal use. At Perfectly Posh, the
commissionable value of an item is equal to its retail price.

If you have ever sold products for another company, you know
that it is common for Consultants to be paid on a value that is
less than the retail price. This is most often called Wholesale
Volume. Paying commissions on Wholesale Volume allows companies to
claim high-er commission rates. For example, if Wholesale Volume is
75% of the retail price, and their commission rate is 20%, the
commissions paid are actually only 15% of the original retail price
($100 retail = $75 wholesale vol-ume. Then 20% of $75 is $15, or
15% of the original retail price.) At Perfectly Posh, when we say
its 20% it really is 20%. You sell $100 and earn $20plain and
simple. And volume is always based on the retail price, whether it
is Personal, Team, or Company.

1.

2.Your Team Volume (TV) and Company Volume (CV) are important
for rank advancement and growing your business.

Your Company includes you and every Consultant in your downline,
regardless of her Title. Your Company Volume (CV) is simply the
total sales volume for all Consultants in your Company.

Your Team includes you and every Consultant in your downline who
is not a Premier or in the downline of a Premier. Therefore, your
Team Volume (TV) is simply the total sales volume for all
Consultants in your Team. If you have not yet reached Premier, and
neither has anyone in your downline, then your Company and your
Team are the same. They only become different when someone in your
downline promotes to Premier or above.

What are TV and CV? And what is the difference between my Team
and my Company?

4.The most important rule is: Your Rank, Their Title. To
calculate how much you have earned on the sales of Consultants in
your downline, you simply need to know your Rank for that month and
the Title (highest Rank ever achieved) of each of your Frontline
Consultants. You are paid on the Team Volume (TV) of each of your
Frontline Consultants.

The downline reports subtotal sales from every Consultant in
your company into the Team Volume of each of your Frontline
Consultants. Remember, it doesnt matter what the Titles are of the
rest of the Consultants in your downline (Level 2, 3, 4, etc.).
Your Rank and the Titles of your Level 1 Consultants determine your
commissions.

What is QFC?Qualified Frontline Consultants are your personal
recruits who have 200 PV or more in a month. When you look at your
downline report, in the Level column, you are Level 0 and your
Frontline Consultants are Level 1. When Level 1 Consultants (your
Frontline) personally sell 200 PV or more in a month, they are
Qualified and count toward your QFC.

3.

4 TIPS TO UNDERSTANDING

The Pay Plan What is PV? And what is the connection between the
retail price of an item and its commissionable volume?

What is the most important rule to remember when calculating my
commission check?

18

Day 10 of the Prep Academy features more information

about how you get paid at Posh.
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PERFECTLY POSH PAYS

Weekly Commissions

COMMISSIONS ON CURRENT RANK

Rank of Protg Ranks of Pink & up

20%* 25%*(personal sales volume of less than $1000 lifetime)

YOU EARN

Place orders by Saturday. Get paid the following
Wednesday.Theres nothing better than getting paid consistently and
quickly as a reward for hard work. At Perfectly Posh, Consultants
get paid EVERY week! Weekly commissions make it easy to plan your
life and your Posh business around the individual needs of you and
your family.

Make sure we have your info.In order to ensure proper payment,
make sure your bank account information in the Virtual Office is
accurate and up to date. If your bank account information is
incorrect, the balance of your weekly commissions will roll forward
to the next available Wednesday pay date, provided your bank
account information has been updated by then.

It pays to Posh.When you place product orders Sunday through
Saturday, youll get paid personal commissions on those orders the
following Wednesday!

What exactly youll be paid on.You will be paid commissions from
Personal Volume sales every Wednesday. Consultants at the rank of
Pink and above receive 25% commission on their orders and Protgs
are paid 20%. Posh Portal purchases are not considered Personal
Volume sales and are therefore not commissionable. Regular bonuses,
including any outstanding personal commissions and downline bonuses
for the month, will be paid on the 10th of the following month.
Rank advancements will also become official on the 10th. If a
Wednesday happens to fall on a holiday, personal commissions will
be paid on the following business day. If a month changes in the
middle of the week, you will receive two deposits: one comprising
the sales from the end of the month and another comprising the
sales of the beginning of the following month through that
Saturday.


	
Perfectly Poshs Policies & Procedures are important to your
business. It ensures a level playing field for all Consultants. You
can always access the latest copy in The Box, just go to Resources
and then to Poshology. There youll find a PDF of the full document
to save to your computer or print out.

WHY ARE THE POLICIES AND PROCEDURES SO ESSENTIAL? They provide
clear direction for all Consultants to help them run a successful,
independent business. They are your go-to resource for all
operational and compliance guidelines. They outline all the rules
in order to protect the Consultant, customer, and company.

SECTIONS YOU SHOULD BE SURE TO READ:

Section 3: The Perfectly Posh Code of Ethics Section 4.2e: The
Minimum Activity Requirement Section 14: Bonus Buying: What it is
and How Not to do It Section 15: Sales & Ordering Section 19:
Marketing Your Business Seciton 20: Trademarks & Copyrights
Section 26: Returns

Policies & ProceduresBASIC OVERVIEW

You can download the most current copy of P&Ps in The Box.
Learn more about

them on Day 7 of the Prep Academy.

Perfectly Posh runs on lean P&Ps. We only have rules where
necessary, so it is important that you are aware of and comply with
all of them. Should you have any questions about Policies &
Procedures, please contact your upline or Consultant Support via a
Support Request in The Box.

21


	
22

Watch Day 7 of the Prep Academy

for furtherexplanation.

RequirementsIn order to remain an active Consultant, you must
sell at least 300 PV each 6-month period. (January 1June 30 and
July 1December 31.) Otherwise, your Consultant agreement will be
canceled. However, agreement cancellation is not foreveryou can
reactivate at any time.

Newly enrolled Consultants are exempt for the remainder of the
period in which they join. For example, if you join on March 15,
you do not have to sell 300 PV by June 30 to remain active.
However, if you dont sell at least 300 PV between July 1 and
December 31, your agreement will be canceled. Your PV from your
first 6-month period does not roll over into your second.

We also understand that life happens and you may find yourself
in a situation in which you wont be able to sell 300 PV+ in the
given 6-month period. If, for example, you have a new baby, are
placed on active military duty, or come down with a serious
illness, you can request a leave of absence through Consultant
Support. They will review each request and then let you know if
your leave has been approved and how long it will be in effect.

MINIMUM ACTIVITY
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Basic MarketingSTART PROMOTING TODAY

1. SHARE YOUR PRODUCTS Sharing a sample is very simple and
inexpensive.

Letting someone see and feel the wonders of using natural
butters and oils on their skin care will help you get people
talking about (and buying!) Posh products.

2. LOVE LABELS Label EVERYTHING you do, share, and sell:
products,

marketing tools, and anything else that might get people talking
about your business. Labels can easily be made with a home printer,
or you can purchase customized, branded labels just for you from
poshportal.com.

3. USE SHARE SHARE is a very simple program that lets you
send

as many FREE text and email messages to your customers as you
like. Tell them about products, specials, and other business
information quickly and easily. When you send messages, customers
can reply immediately and respond directly to you.

4. USE YOUR POSH PAPER Catalogs are the best way to share Posh
when you

cant have every product with you. Keep them with you everywhere
you go and make sure you add your name and contact information and
then get them in as many hands as you can.

5. BUSINESS CARDS ARE YOUR FRIEND You can get business cards
made for you (make sure

you always use the Independent Consultant logo), or add your
information to the itty bitty ones that came with your kit. Always
give more than one to a good customer or someone who is very
interested. Leave them with tips, put them in correspondence, and
always give them away with customer orders.

6. USE BILLBOARDS Advertise wherever you go! Things like
adding

a Posh decal to your car, wearing a Posh tee, or carrying a Posh
bag are great, high-exposure ways to build interest in your
business!

Day 19 of the Prep Academy offers you

additional insight!

Day 80 will teach you more about

Billboard Branding.

GET EYEBALLS ON YOUR BUSINESS10 tips to get started from
Perfectly Posh CEO, Ann Dalton

7. WORK SMART If youre looking for the best way to maximize

your sales time, Portable Parties are just like having a
low-cost staff. Put together a few items, your business cards, some
catalogs, and order forms in a simple bag or box. Give them to
friends and acquaintances who work in busy offices, or even stop by
and ambush a local business where there might be lots of traffic
and potential interest in pampering products.

8. USE THE PRODUCTS YOURSELF When youve used a product, you
instantly become

more knowledgeable and passionate about it. Take advantage of
Private Perks, B5G1, contests, giveaways, events, etc. to try Posh
products every chance you get. Youll find chatting about the things
you love will generate the most interest and make for easier
conversations.

9. LEARN SOME POSH PICK-UP LINES Learn a few Posh pick-up lines.
Talking about

things like your Stripper, or your Big Fat Yummy hands and lips
is a great way to start a conversation and give you an opportunity
to share. Look for lines and waiting areas to pull out products and
show them off. Dont be shy! Find ways to connect conversations
about everyday activities to Posh products. Its easier than you
think!

10. BE UNCOMFORTABLE Dont limit yourself. The best marketing tip
you

can take is to TRY! Be courageousjust smile and start a
conversation. No can be hard to hear, but dont let it slow you
down. Set a goal for yourself to share Posh a certain number of
times each week. Rememberit takes a little time for a seed to take
root and grow, but the harvest is sweet when it comes.
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The Party:When guests arrive, greet them and get them to start
sampling Posh!

At the end, give out order forms and inform guests of the final
order date for that party (usually 1 2 days later).

Make sure the Hostess uses the Hostess Order Sheet to keep track
of all the orders!

Booking:Figure out how much you want to earn with your business,
then calculate how many parties youll need to book in order to get
there. Book parties at least 1 month in advance. Front-load your
month with parties as much as you can to make sure you sell your
desired PV.

Find Your Hostess:Keep a list of all previous and potential
Hostesses.

Use Share, Facebook, email, phone calls, or texts to get in
touch with potential Hostesses.

Ask party guests if theyd like to host a future party.

Offer booking rewards! Give your Hostess her favorite product
for free as a gift for hosting.

PARTY TIME

Hostess & Booking InfoWhether youre hosting a party
yourself, or if youve booked a friend or family member to host one
for you, there are things every Hostess needs to know. Here are a
few basics of hosting and party planning to help get you started. A
full Hostess Handbook with additional help is available in The Box
under Resources.

Day 27 of the Prep Academy will help you learn more

about bookings.

Hosting:

See Day 18 to learn about Hostess Packets & Coaching.

CHOOSE A LOCATION. IT SHOULD.. . Be an open area of your Hostess
house Have enough seating for all your guests Have a countertop or
table for easy product display PLAN AHEAD! Plan product demos ahead
of time (will you need a sink or power outlet?) Bring enough order
forms, catalogs, price lists, etc. for the guests Create some
samples of products youd like to feature, and make sure you have
enough for everyone MAXIMIZE ATTENDANCE Personalize your
invitations Encourage people to bring guests Hand out catalogs with
invites to motivate people to come


	
PARTY TIME

Party PlannerThis Planning Guide is designed to help you think
through your Posh Party carefully so that you can maximize
attendance, bookings, and sales both at the upcoming event as well
as form relationships & in the future.

Date of Posh Party

Time of Posh Party

Time Set Up will Begin

Type of Posh Party Open House Portable Party Show, Fair, or
Event

Other:

Posh Party Open Date**(Will you take pre-orders?)

Posh Party Close Date**(For how long after your Posh Party will
you take orders?)

Invitations

Date to Send Invitations

How to Deliver Invitations Mail Hostess Deliver Hand Deliver
Facebook Invitation Email Invitation

Invitation Follow Up Date

Invite Follow Up Method I Will Call Hostess Will Call Email
Facebook Other:

Sales Tax Rate to Charge

Assembling Display & Marketing

Display Supplies Ready Marketing Materials Ready

Inventory Ready Posh Party Complete Done

Planning for Bookings

Open Dates for Bookings to Display at Posh Party

Open Date 1: Open Date 2: Open Date 3: Open Date 4:

Using Additional Booking Gifts/Bonuses No Yes Description:

Post-Posh Party

Posh Party Order Placed in Back Office Check when complete

Method for Follow Up on Orders Placed Call Email Business Card
Other:

Customer Information Recorded for Future Use Check when
complete

Thank You Notes to Send Hostess Bookings Best Customers
Other___________

**Total length for a Posh Party should not be more than 2
weeks.

Hostess Name Location of Posh Party


	
Day 25 of the Prep Academy talks more

about Home Office Sponsored Events.

EVENTS

Engage with Posh

You deserve a Day Away! Look for these training events in your
area around our Spring / Summer, and our Fall / Winter Catalog
launches.

Take a road trip with friends and other Consultants! Join Ann
& Andrew and other Consultant leaders as you get to try product
and learn about all things Posh! Everyone 16 or older is
welcome.

Unconventional is our biggest party of the year! Its a 3 - day
meeting held in a different US city each year. Join us this year at
the Georgia International Convention Center from July 23 25 as we
kick off the FALL season including the new catalog and many more
surprises.

Youve never seen a party like this! Plan your costume for
UnComiCon Awards Night, and laugh the night away with Whose Posh is
it Anyway. Tickets go on sale May 1, 2015.

Twice each year, Perfectly Posh holds an intensive training
session for Consultant Leadership. We share deep insight, numbers,
strategies, and give you the opportunity to work and collaborate
with other leaders from around the country. Premiers and above can
plan to join us July 21 23 at Unconventional in Atlanta for our
next leadership event.

The Incentive is held every year to reward Consultants who PUSH
to build their business. Each year, top acheivers can earn a very
exclusive pampering vacation, Unconventional registration, and
other prizes. This year, well visit Paris and New York. Learn more
about The Incentive 2015 in The Box.

LEADERSH

IP

ATLANTA J

UL 2015
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Because youll need resources to help you run your business, The
Posh Portal is here to offer you lots of essentials and fun
products to help you make a promotional splash! Its a website
dedicated to helping you look and work Posh. You can find tools
like:

Catalogs, flyers, order forms, and price lists Sample containers
and pre-packaged samples of best-selling products Use &
instructions cards for each Posh product Posh wear to dress up your
business Car decals, tote bags, gift bags, and other Posh swag
Business cards (multiple designs to choose from!)

Always keep an eye out for weekly Portal specials and insight on
how they can help your business.

poshportal.com

PORTAL SHIPPING

ALWAYS $5

Learn more about the Posh Portal in Day 14 of the Prep
Academy.

Tools to help you set up shop today
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Tools:The following tools are in every starter kit, no matter
which one you get.

PRINTABLE LABELSShare your business every chance you get. You
OWN this business and will establish relationships with each
customer. Make sure they know how to get ahold of you for any
future pampering needs by using the labels that come in your Kit to
print your name, website, and other relevant contact
information.

Use the template in The Box to set up, print, and then put a
label on all of your products and marketing materials so everyone
you contact can easily find you again.

If youd like to buy labels pre-printed with your information,
visit poshportal.com and get yours today, or earn your Props, and
you can get 1000 for FREE! (See page 10 for Props information.)

ORDER FORMSOrder forms are helpful for you as a business owner
to collect orders from customers and party guests. Each form is a
triplicate sheet that lets an individual customer write her order,
tally it, and provide you with her payment information.

Each form features the ability for you to give your customer a
copy now, another when you deliver her order, and one for you to
keep on file. Two copies obscure sensitive payment information.

POSH PAPER/CATALOGThe Posh Paper is at the heart of your
business. Share the latest and greatest pampering products with
your customers with our big newsprint catalog full of images and
information about all the ways to get pampered. We try to keep Posh
Papers as inexpensive as we can so you can share them everywhere
you go. That means its a great idea to take them with you
everywhere you go. Be at the ready to share your pampering
business.

Like any business tool, its great to share AND follow up for the
best business results. Get the email or phone number of people you
share with. Always keep catalogs on hand. For your convenience,
well put one in each order you place for commissionable items (one
per box). You can always order more at poshportal.com.

The Posh Paper is updated twice each year. The Spring / Summer
Posh Paper is released the first weekend each February at a
Leadership event, and the Fall / Winter Posh Paper is launched at
our Unconventional event each summer, typically the last week of
July or first week of August.

HOW TO USE

Everything in Your Kit
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Your Hostess

Date

Address

Bring a Friend

____________________________________

____________________________________

____________________________________

____________________________________

$4 LIP BALMS EXCLUDED

Oh My Posh! Dont miss the pampering!Come and indulge in the
difference naturally based, unique and FUN can make in your skin.
YOU DESERVE TO BE POSH!

To:YOURE INVITED TO BE PAMPERED

BUSINESS CARDSEvery business owner has a business card. Theyre a
great way to share your contact information. Print your information
on them or affix a printed label. Get custom Posh business cards at
poshportal.com or make your own. Business cards are great to hand
out with samples. Consider putting two or three in every order you
deliver so your customers can tell all their friends about Poshs
pampering products.

PARTY INVITATIONSStart inviting people to pampering parties.
Whether its your launch party or a party for a Hostess, these
invitations will help you record the time, date, and location of
your event. Consider creating an event in your Virtual Office for
every party, and include the link on these cards so guests who cant
attend can still participate with online shopping. A variety of
invitations are available on poshportal.com.

THE RITUAL As you start your business, youre starting a NEW
phase of YOU. As a Perfectly Posh Independent Consultant, youre
committed to taking the time to take care of yourself, and that
starts with The Ritual. Only new Consultants get this product. Use
it as soon as you can, and share your pampering story. See page 2
for more information.

PERFECTLY POSH LOGO TEEWearing a Perfectly Posh T-shirt and
other apparel is a great way to get eyeballs on your business. We
call that billboarding. Any time you can advertise your business
while youre doing other things, you should! We include a simple
logo tee in your Starter Kit because making your business a part of
things you do all day long is a big part of being successful. Wear
your Posh T-shirt today and get more Posh Wear anytime at
poshportal.com.

POLKA-DOTTED GETTING STARTED GUIDEThis guidebook helps you
reference important topics that will help you start your business.
We recommend you keep it close by for a few months to be able to
quickly find important information about Perfectly Posh. This guide
is updated each catalog cycle and all information in it is subject
to change at that time.
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HOW TO USE

Everything in Your Kit

HOSTESS ENVELOPESOne important key to a successful party is to
make it SIMPLE for your Hostess. Whether youre gathering in her
living room or sending her off with a Portable Party (see Day 24 of
the Prep Academy), providing her everything she needs to be
successful is the key. Put Posh Papers, order forms, and
invitations in these envelopes and always have them with you so
youre ready for a booking at any time. See Day 18 for more
information about putting together Hostess Packets.

ABOUT POSH FLYERSSometimes you have the chance to quickly share
Perfectly Posh with a lot of people at the same time. At places
like events and large gatherings, an About Posh flyer is great! Its
a quick overview of our brand, a few best-selling products, and
Party Perks. Add your name and contact information with a marker or
a label and start sharing. More flyers are available at
poshportal.com.

PROTG PINWe give out LOTS of pins at Perfectly Posh. Collect
them as you earn prizes, rank advance, attend events, and much
more. Keep them in your office, on your bag, or anywhere else you
like to show off. You are now a Protg, and you have that pin. Watch
your mail for more pins as your business grows. Learn more about
Rank Advancements on page 15.

OPPORTUNITY FLYERSSales are the quickest way to earn money next
week. If youre looking to build a long-term business with a
full-time income, building a team in your business is the way to
go. Use the Opportunity flyers to get others excited about a
Perfectly Posh business of their own on YOUR team! This simple
flyer tells them why to join and where to learn more. Add your URL
so they know where to join, and viol! Youre ready to start
recruiting.

SIMPLE SAMPLESGet product on people! Its why we put SO many
pampering products in your Kit. Sharing our fabulous products is
how you get people excited to try more. Weve given you a quick
start by providing sample packets and sampling spoons. We offer a
small variety of products you can share in packet form. You can
purchase these on poshportal.com or make your own. Its also very
easy to open up a tub of scrub or Skindelicious, and use something
like an ice cream spoon to share. You can start sharing product
RIGHT NOW! It takes very little time and you have everything right
here in your Kit!

$4 LIP BALMS EXCLUDED

Fresh, Delicious SkinPampering products loaded with
NUTRIENT-RICH BUTTERS, OILS, & OTHER NATURAL INGREDIENTS.

Earning FREE Perfectly Posh products is as simple as hosting a
qualified party. Its easy.

You simply share Posh with your friends, family, and neighbors.
When your event is over, youll select the FREE and half-priced
items you want (plus applicable tax and shipping) based on the
amount of retail sales of the party you hosted.

BOOK TODAY!

Get Perfectly Posh for FREE!HOSTA PAMPERING SPA EVENT

PARTYPERKSRetail Sales

Total Hostess Credits

Total 1/2 Price Items

Extra Half-Priced Item Private Perks

$100 - $199 - 1 -

$200 $299 $25 1 +1

$300 $399 $35 2 +1

$400 $499 $45 3 +1

$500 $799 $60 4 +1

$800 $999 $90 5 +1

$1000+ $120 6 +1

Starter Kits

Its time to dive into your Starter Kit. Each kit features either
Double the Posh one great product for you and one for your
business, or Lots of Posh as many different and exciting products
as we could fit in your kit.

Whichever Kit YOU chose, you can be sure its full of great new
and best-selling products, PLUS the tools you need to get
started.

EACH

YOUR CHOICE OF TWO KITS

Each Perfectly Posh Starter Kit features 2X the
Best-Sellers.

One for you. One for your business!

EVERYTHING YOU NEED TO START A BUSINESS

OVER $280 IN BEST-SELLING POSH PRODUCTS
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Simple Sampling:Although the individual products in your kit may
vary, youll find that our products are simple to share with
anybody.

CHUNKS & SNARKY BARSThe Posh Portal (poshportal.com) always
offers at least one Chunk available for sale in sample form. You
can sample full-sized Chunks and Snarky Bars by microwaving them
for just a few seconds and cutting them into sample-sized pieces to
share. (Every microwave is different, so start with just a few
seconds. Snarky Bars are soft!)

ANY PRODUCT IN A TUBETubes are great to sample from. Just
squeeze the product onto someones hand for them to instantly feel,
smell, and try. Carry Big Fat Yummy Hand Cremes and other tubes
with you everywhere you go and put product on people. Its simple,
sanitary, and portable!

SKIN STICKSSkin Sticks can be more challenging to sample. Always
keep sanitation in mind! A sampling spoon, toothpick, or small
slices can be a good way to go.

ANY PRODUCT IN A TUBSharing products like Skindelicious Body
Butters or any of our amazing scrubs and masks is so easy with your
sampling spoons, or even just plastic spoons from you kitchen. Read
individual labels for how much and how often to use, then pass
around and SHARE! Experience with our products is the key. Our
pampering products are so much funencourage groups to dive in and
try a little.

A VARIETY OF PRODUCT SAMPLESA variety of samples are always
available for sale at poshportal.com if you choose to use them in
your business. You can also create your own. Be sure to share your
name and other contact information with everyone you share product
with. Theres more information about samples and how to share
Perfectly Posh products in Day 13 of the Prep Academy.
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It increasingly seems like other companiesparticularly in the
direct sales industryare failing to appreciate the contributions of
smart women and their businesses as Independent Consultants. To
help them learn about our Pampering Pursuit and reclaim what they
deserve, weve pulled together a few reasons why we think we set
ourselves apart, and we encourage you to help us Pamper It
Forward.

We love what we do because you DESERVE to be pampered! Youre
amazing and you give so much to others. From the products to the
incentives, to your interactions with the Home Office and beyond,
we hope your time with Posh fills you up so that youre able to
exceed your own expectations and give more in all aspects of your
life. Its pampering with a purpose.

Your Perfectly Posh business is YOURS, and we have no business
telling you how it should be run! Just follow a few Policies &
Procedures to keep the playing field fair, but otherwise, do it
your way.

Posh is open and honest. Here goeswe are not perfect. We will
make mistakes. We will do our best not to. We will work hard to
correct them when they happen. We wont blame you when its our
fault.

No one in the Perfectly Posh Home Office is a Consultant, has a
downline, or gets paid on volumeand they never will. Neither will
any of their spouses. Commissions, bonuses, and incentive programs
are strictly reserved for your benefit as Consultants.

We respect women as smart business people, and always appreciate
their input. You think that would be a hallmark of any Party Plan
company, but sadly its not. At Posh, we rely heavily on you as a
Consultant to help us know whats best for the business.

We hope your journey with us is unique, and that you enjoy
freedom, fun, and flexibility in your business!

To read more on why were different and to get the full
story,

visit perfectlyposh.com/whyposh

WHY POSH?

Because We are Different

HELP US PAMPER IT FORWARD!

Learn all about our brand on Day

60 of the Prep Academy.
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Natural ingredients free of sulfates, parabens, lanolin, and
phthalates. Cruelty free. Sustainably grown. It cant get any better
than that! Perfectly Posh is committed to using the best
ingredients to bring you next-level pampering.

SUSTAINABLEIngredients like palm oil and rosemary are certified
sustainably grown.

SENSIBLEPerfectly Posh only uses sensible animal by-products
including beeswax, honey, and milk.

ESSENTIALWe are obsessed with using essential oils to naturally
fragrance our products. Think lavender, vanilla, orange, mint, and
more. Our products smell like the real thing because theyre made
from the real thing.

NATURALSoften with shea butter and coconut oil. Scrub with sea
salt and walnuts. Soothe with aloe and argan oil. Our ingredients
are so naturally superior, youll never go back to using that
artificial stuff again!

NATURALLY BASED

ESSENTIAL OILSLOADEDWITHCruelty FREE NEVER tested on
animalsUSA

SULFATESPARABENSLANOLINPHTHALATES

NO

We WANT you to read our ingredients list!

Proud to Wear & ShareINGREDIENTS

Basic ingredient information is also contained in Day 26 of

the Prep Academy.
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CUSTOMER CARE

SPONSOR/MENTOR

MARKETING

SUNDAY MONDAY TUESDAY

TUESDAY TRAINING

TUESDAY TRAINING

TUESDAY TRAINING

TUESDAY TRAINING

TUESDAY TRAINING

ALWAYS HAVE A PLAN

For Your Business

GOALS:Month:

See the full Posh Planner and learn more about it on Day 40 of
the Prep Academy.
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WEDNESDAY THURSDAY FRIDAY SATURDAY

1 2 3 4 5BookingsName & Date

VolumeMonthly Goals PV TV #

Personal Volume Team Volume Team Size
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