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 Import and Export
 International trade can be defined as either the buying (import) or the selling(export) of goods or services on a global basis. Import means bringing any goods or commodity into one country from another country in a legitimate fashion. Its counterpart is export. There are many ways to do import and export business, directly or indirectly. Whatever it is, transaction crossing national borders becomes more and more popular.
 Lead-inText A
 Text B
 Real Life Practice
 Practical Writing
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 Lead-in
 1. International trade is hot and new.
 2. Trade comes into being because there is supply-demand
 relationship.
 3. The advanced technology promotes the development of international
 trade.
 4. International trade becomes more profitable and makes people get
 more satisfaction.
 Listening Spot Dictation
 1. ListeningListen to the passage and decide whether the following statements are Ture or False.
 F( )
 T( )
 T( )
 T( )
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 Listening
 International trade is one of the hottest industries of the new millennium
 International trade is one of the hottest industries of the new millennium. But it’s not new. Think Marco Polo. Think the great caravans of the biblical age with their cargoes of silk and spice. Think even further back to prehistoric man trading shells and salt with distant tribes. Trade exists because one group or country has a supply of some commodity or merchandise that is in demand by another. And as the world becomes more and more technologically advanced, as we shift in subtle and not so subtle ways toward one-world modes of thought, international trade becomes more and more rewarding both in terms of profit and personal satisfaction.
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 Spot Dictation
 Procedures of Export and Import An export or import business is so 1_______________
 that it may take quite a long time to 2_________________. Varied and complicated procedures have to be gone through 3______________ export or import transaction. From the very beginning to the end of the transaction, the whole operation generally 4__________________: preparing for exporting or importing, business negotiation, 5_____________________, and settlement of disputes (if any). Each stage covers some specific steps. Since the export and import are two sides of the same coin, and one country’s export is another country’s import, we will take the procedures of export transaction to 6_______________ the general procedures of export and import transaction at the same time.
 2. Spot Dictation
 Listen to the following passage and fill in the blanks with the missing information.
 complicated( )conclude a
 transaction( )
 in the course of( )
 undergoes four stages
 ( ) implementing the
 contract( )
 illustrate( )
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 Listening
 Procedures of Export and Import An export or import business is so complicated that it may
 take quite a long time to conclude a transaction. Varied and complicated procedures have to be gone through in the course of export or import transaction. From the very beginning to the end of the transaction, the whole operation generally undergoes four stages: preparing for exporting or importing, business negotiation, implementing the contract, and settlement of disputes (if any). Each stage covers some specific steps. Since the export and import are two sides of the same coin, and one country’s export is another country’s import, we will take the procedures of export transaction to illustrate the general procedures of export and import transaction at the same time.
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 Text A
 New Words and Expressions
 Reading
 Comprehension
 Vocabulary
 Translation
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 New Words and Expressions
 merchandise n. 商品，货物 broker n. （买卖的）中间人，代理人 prospective a. 潜在的；可能的；有望的 outlay n. 费用，花费；支出 attorney n. 代理人 substantial a. 很多的，大量的
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 Reading
 1. How many kinds of export intermediaries have been mentioned in the text? And what are they?
 2. How many kinds of direct exportings are mentioned in the text? And what are they?
 3. What are the advantages and disadvantages of direct and indirect import?
 Read the passage and answer the following questions.
 There are 4 kinds of export intermediaries mentioned in the text. They are Commissioned Agent, Export Management Company (EMC), Export Trading Company (ETC), and Export Merchant/Export Agent.
 (
 )
 There are 5 kinds of direct exporting mentioned in the text. They are Sales Representative, Agent, Foreign Distributor, Foreign Retailer and Direct Sales to End Users.
 (
 )
 Indirect importing is limited in selection of goods, however its convenience is obviously seen. While direct importing is economical but more complicated in procedure than indirect importing.
 (
 )
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 Reading
 4. Could you paraphrase the words “off-site”(Para. 4, Line 1), “demand-driven”(Para. 5, Line 2) and “transaction-oriented”(Para. 5, Line 2)?
 5. What are the differences between direct and indirect exporting?
 off site: away from the site; demand driven: be driven by the demand; transaction oriented: aim to wrap up a business deal.
 (
 )
 Indirect exporting needs export intermediary. It requires less investment and takes lower risk. While in direct exporting, the exporter takes the whole control of the business and requires more investment, as well as higher risk running.
 (
 )
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 Reading
 Merchandise Exports and Imports 1 Exporting and importing, for most countries, are major
 sources of international revenues and expenditures. It mainly covers import and export of goods and services. Tangible products, based on their nature of visibly leaving and entering countries, are occasionally identified as visible exports and imports. These concepts are widely used, in reality, in exports and imports.
 Export Indirect Exporting 2 Many businesses have been exporting indirectly by
 using an export intermediary. There are several kinds of export intermediaries you should consider: 商品进出口
 对大多数国家来说，进出口是国际收入和支出的主要来源。进出口的对象主要指的是货物和服务。有形产品，由于其出入境的可见性常被看作是有形进出口。这些概念广泛应用于商品进出口的实际操作中。
 出口间接出口 许多间接出口贸易中都会涉及中间人。有好几种中间人：
 merchandise
 1. merchandise n. commercial goods; commodities ① 商品，货物 There is much discount merchandise on holidays. Merchandise first should be the products of labour. ② vt. to engage in the commercial purchase and sale of (goods or services); trade 做生意，交易
 He is merchandising auto parts. merchandise broker 商品经纪人 merchandise budget 商品预算 merchandise export 商品出口 merchandise cost 商品成本
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 Reading
 Commissioned Agent 3 Commissioned agent acts as “ ”, linking your
 products or services with a specific foreign buyer. Generally, the agent or broker will not fulfill the orders, but only pass them to you for your acceptance.
 Export Management Company (EMC) 4 EMC acts as your “off-site” export department, representing
 your products — along with the products of other companies — to overseas purchasers.
 Export Trading Company (ETC)
 5 ETC performs many functions of EMC. However, acting as an agent between the buyer and the seller, it tends to be demand-driven and transaction-oriented. This arrangement practically eliminates the risks associated with exporting for the
 manufacturer. 收费代理商 收费代理商扮演着联系你的产品或服务与特定的外国购买商的“掮客”的角色。一般来说，代理人或掮客并不会履行订单，而是把它们交给你，让你来决定。
 出口代理公司（ EMC ） 出口代理公司是“不在场”的出口部门，向潜在的海外买家推荐你的产品以及其他公司的产品。
 出口贸易公司（ ETC ） 出口贸易公司的作用，许多都和出口代理公司一样。然而，作为买卖双方的中间人，他以需求为动力，以交易的达成为导向。这样的定位对于制造商来说就能减少与出口相关的风险。
 broker
 n. an agent who, acting on behalf of a principal, buys or sells goods, securities, etc, in return for a commission ( 股票债券等的 ) 经纪人 ,( 买卖的 ) 中间人 , 代理人 He set up in business as an insurance broker.
 brokerage n. 经纪业，佣金，回扣，经纪费 broker agent 经纪人兼代理人 broker insurance 保险代理人
 prospective
 a. looking towards the future 将来的，未来的；盼望中的；预期的；有希望的 The foreign investor withdrew funds without getting his prospective benefits. She demonstrates an article to a prospective buyer.
 prospective buyer 可能的买主 prospective damage 预计的损失prospective market 未来的市场 prospective return 预期收益 prospective benefits 预期利益
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 Reading
 Export Merchant / Export Agent 6 Export merchant or export agent will purchase and then
 repackage products for exporting, assuming all risks and selling to his own customers.
 Direct Exporting 7 While indirect exporting offers many advantages, direct
 exporting also has its rewards, although initial and the associated risks are greater, the profits can be greater too.
 Sales Representatives 8 An overseas sales representative is the equivalent of a
 manufacturer’s representative in a foreign country. The representative uses the company’s product literature and samples to present the product to potential buyers. 出口贸易商 / 出口代理商
 出口贸易商或出口代理商会买进产品然后重新包装来出口，他们承担全部的风险，把产品卖给自己的顾客。
 直接出口 虽然间接出口有许多的优点，但是直接出口也有自己的优势。虽然初期投入比较多，相关风险也比较大，但是其利润也相应更高一些。
 销售代表 海外销售代表相当于制造商在国外的代理人。他们利用公司的产品目录和样品向潜在顾客宣传产品。
 outlay
 n. an expenditure of money, effort, etc 费用，花费；支出 The weekly outlay on day to day operation in the company was enormous. This will involve high expenses and nonrecoverable outlays.
 outlay accounts 支出账户 outlay cost 支出成本outlay for loan payment 偿还债务支出outlay of liquidation 清理支出
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 Reading Agent 9 The widely misunderstood term“agent” means a
 representative who normally has authority, perhaps even a power of , to make commitments on behalf of the firm he or she represents.
 Foreign Distributor 10 The foreign distributor is a merchant who purchases goods
 from the exporter (often at a discount) and resells them for a profit. The foreign distributor generally provides support and service for the product, thus relieves the exporter of these responsibilities.
 Foreign Retailer 11 A company may also sell directly to foreign retailers,
 although in such transactions, products are generally limited to consumer lines. This method relies mainly on traveling sales representatives who contact foreign retailers directly.
 代理商 常被理解错误的“代理商”其真正含义是经授权，甚至拥有代理权的能代表其所代理的公司做承诺的代理人。
 海外经销商 海外经销商是从出口商手中购买货物（通常以很低的折扣购买）然后转手卖出获利的商人。海外经销商一般会对产品提供支持和服务，这样就减轻了出口商相应的责任。
 国外零售商 公司也会直接将产品卖给海外零售商，虽然在这样的交易中，产品一般仅限于消费品。这种方式主要依赖于和国外零售商直接打交道的巡回推销员。
 attorney
 n. a person appointed to act for another in business or legal matters ( 业务或法律事务上的 ) 代理人 The attorney’s summation was telling. He has been appointed as the attorney of the company to sign the contract with its partner.
 attorney at law 律师 attorney fee 律师公费 attorney general 首席检察官power of attorney 委托权 ; 委任书
 substantial
 a. large in amount or number 很多的，大量的 The man incurred substantial losses during the stock market crash. The existence of substantial invisible income suggests that the income distribution system
 should be standardized. substantial cost differentials 巨大成本差额substantial increase 大幅度增长 substantial labour surplus market 劳动力大量剩余市场
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 Reading
 Direct Sales to End Users 12 A US business may sell its products or services directly to
 end users in foreign countries. These buyers can be foreign governments, institutions such as hospitals, etc.
 Import 13 One country’s imports can be another’s exports. Importing,
 with the opposite meaning of exporting, is the procedure in which goods and services are purchased from other countries.
 14 Likewise, importing can be classified into direct importing and indirect importing. Indirect importing is purchasing via domestic middlemen while direct importing is direct purchase from overseas. Comparing both ways of importing, it can be concluded that indirect importing is limited in selection of goods, however its convenience is obviously seen. While direct importing is economical but more complicated in procedure. 直销给用户
 美国公司可能将自己的产品或服务直接卖给国外的用户。买家可能是国外政府机构，例如医院等。
 进口 一个国家进口就意味着另一个国家出口。进口就是产品或服务被其他国家的买家购买的过程，意思与出口刚好相反。
 同样的，进口被分为直接进口和间接进口。间接进口通过国内中间商实现，而直接进口则是进口商直接从国外购买产品。相较而言，我们可以得出这样的结论，间接进口对产品的选择要求比较高，但其方便是显而易见的。而直接进口虽然经济实惠但是程序复杂。
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 Comprehension
 1. Indirect export _______. A. is more profitable compared with direct export
 B. has no risk C. spends greatly at the very beginning D. has several kinds of export intermediaries
 2. _______ resell the products to the customers. A. Commissioned agents B. Export agents C. Agents D. Sales representatives
 Part 1 Part 2
 Part 1 Choose the best answer to each question.
 D( )
 B( )
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 Comprehension
 3. The word “middlemen” mentioned in the last paragraph of the text means
 _______. A. intermediary B. broker
 C. in-between D. all above
 4. Which of the following statements is NOT right? A. Both export and import can be classified into direct one and indirect one. B. To some extent, ETC reduces the risks of the manufacturer compared
 with EMC. C. The end users of direct sales could be governments or institutions. D. It is obvious that indirect import is more advantageous compared with
 direct import.
 D( )
 D( )
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 Comprehension
 Part 2 Complete the following chart according to the text and match the terms with their corresponding explanations
 Export
 Indirect Exporting
 ETC
 Off-site export
 department
 Broker;not fulfilling
 the order
 Selling products or
 Services directly to the end users
 Representative;
 Having the power of attorney sometimes
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 Comprehension
 Import
 Usually involving in comsumer products
 Demand-driven and transaction-oriented
 Often having a substantial discount from the exporter
 Communicating sales messages with the potential buyers
 Buying and reselling the products
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 Comprehension
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 Vocabulary
 1. In foreign trade, ___________ goods or commodities move between countries as exports or imports.
 2. ___________ marketing is to select a group of consumers and communicate the sales messages with them directly.
 3. Successful ___________ will promote the sales of the same products.
 4. This company needs a project manager with a Bachelor’s degree in Engineering or ___________.
 Part 1
 Part 1 Complete the sentences with the following expressions.
 repackage equivalent merchant distributordirect visible representatives retailers
 visible
 ( )
 Direct( )
 repackage
 ( )
 equivalent
 ( )
 Part 2 Part 3 Part 4
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 Vocabulary
 5. We have ten regional sales _____________ in this area.
 6. This ___________ deals in silk goods.
 7. In Pyramid Selling, a ___________ pays a premium for the right to sell a company’s goods and then sells part of that right to the others.
 8. Foreign ___________ have more or less formed a
 threat to the national enterprises.
 repackage equivalent merchant distributordirect visible representatives retailers
 representatives
 ( )
 merchant( )
 distributor( )
 retailers
 ( )
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 Vocabulary
 Part 2 Match the expressions on the left with the explanations on the right.1. tangible A. The commodities or goods that are bought and sold in
 business.
 2. reward B. A fee paid to an agent for transacting a piece of business or performing a service
 3.commission C. Money paid out
 4.substantial D. One who acts as an intermediary.
 5. retailer E. Capable of being perceived especially by the sense of touch.
 6.merchandise F. A recompense for worthy acts
 7. attorney G. Fairly large
 8. outlay H. One who is leally appointed to transact business on another’s behalf
 9.commitment I. An agreement or pledge to do something in the future.
 10. broker J. To sell in small quantities directly to the ultimate consumer.
 E
 F
 BGJAHC
 ID
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 Vocabulary
 1. A wide range of insurance facilities have been provided to _____________ exporters _____________ trade hazard.
 2. The sales manager _____________ the company apologized to the customer for his loss.
 3. The young _____________ buy and sell things on the Internet.
 4. Whether it is visible or not, trade can __________________ two forms: visible and invisible trade.
 Part 3 Complete the sentences with the following expressions. Change the form where necessary.identify as act as along with tend to make acommitment on behalf of classify into relieve... of
 relieve of ( )
 on behalf of
 ( )
 tend to( )
 be classified into
 ( )
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 Vocabulary
 5. _____________ attractive packages, the high-quality commodities sell well.
 6. The sales representatives also ______________ the role of popularizing and propagating the products.
 7. The label has ________________ a famous foreign brand.
 8. He had ___________________ to sign the contract, but he broke his promise at last.
 identify as act as along with tend to make a commitment on behalf of classify into relieve... of
 Along with( )
 act as( )
 been identified as
 ( )
 made a commitment
 ( )
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 Vocabulary
 Opening an import and export business requires a sum of money for the 1___________ (Para.7) investment. The amount depends not only on the type of 2_____________ (Para.1) you’re setting up to the market, but also on whether you plan on working from home or renting an office, hiring employees, etc. Compared to other businesses, however, import and export companies have a very low start-up 3___________ (Para.7). While most products can be exported without the need for license, some specialty products or high-risk items, such as firearms or pharmaceuticals, may require special 4___________ (Para.12) permits. If that’s the case, costs may be 5___________ (Para.10).
 Part 4 Complete the following passage with the proper words in the text. The paragraph in which each word appears has been given in the bracket.
 initial( )
 merchandise
 ( )
 outlays( )
 government
 ( ) Translation( )
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 Translation
 1. merchandise export and import 2. commissioned agent 3. export management company 4. export trading company 5. export merchant
 6. export agent
 Part 1 Part 3Part 2
 Part 1 Translate the following terms into Chinese.
 商品进出口( )
 收费代理商( )
 出口代理公司( )
 出口贸易公司( )
 出口贸易商 ( )
 出口代理商( )
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 Translation
 7. sales representative
 8. potential buyer
 9. prospective overseas purchaser
 10. foreign retailer
 11. direct sales
 12. end user
 销售代表( )
 潜在买家 / 顾客( )
 潜在的海外买家( )
 国外零售商( )
 直销( )
 终端用户( )
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 Translation
 1. 商品可分为有形商品和无形商品。
 2. 国外分销商一般都能从出口商手中得到较大的折扣。
 3. 直销和传销是有区别的。
 4. 间接出口需要中间人，但初期费用少，风险也比直接出口要小。
 5. 一个国家的出口对另一个国家来说就是进口，进口也分为直接进口和间接进口。
 Part 2 Translate the following sentences into English.
 The merchandise could be classified into visible one and invisible one.( )
 The foreign distributors can get substantial discount from the exporters.( )
 There is difference between direct sales and Pyramid sales.
 ( )
 Indirect exporting needs the export intermediaries, the initial outlays and risk of which are less compared with direct exporting.
 (
 )
 One country’s export can be another’ import which also have direct importing and indirect importing.
 (
 )
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 Translation
 Everything from beverages to commodities — and a staggering list of other products you might never imagine as global merchandise — is fair game for the savvy trader. And these products are bought, sold, represented and distributed somewhere in the world on a daily basis.
 Part 3 Translate the following passage into Chinese.
 _____________________________________________________________________
 从饮料到各类商品，到其他许多你从未想象过会成为全球性商品的东西，所有的一切都是精明的生意人做买卖的对象。这些产品每天在全世界的某个地方被买卖，代理和分销。
 (
 )
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 Text B
 Reading
 Comprehension
 Vocabulary
 Translation
 New Words and Expressions
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 New Words and Expressions
 transmission n. （机动车的）传动装置，变速器
 ceremony n. 典礼，仪式
 coincide with... 与……同时发生
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 Reading
 GM, Ford Will Export More Cars to China
 1 General Motors Corp. and Ford Motor Co. agreed to export more North American-built vehicles and parts to China in separate agreements signed on Monday in Washington.
 2 GM said it will sell and export $1 billion worth of vehicles, component kits, machinery and equipment to one of its Chinese partners, Shanghai General Motors, through 2010. Ford will sell more than 30,000 North American-built vehicles and will supply components and parts to its joint venture, Chang’an Ford Mazda Automobile Co., in a deal worth $800 million.
 3 Chinese Vice Premier Wang Qishan attended the signing for both agreements, which were timed to high-level economic talks this week between Chinese and the US officials in Annapolis, Md. 通用，福特将向中国出口更多的汽车 美通用和福特汽车公司于周一在华盛顿分别签署的协议中表示他们将会向中国出口更多北美制造的整车和零部件。
 至 2010年前，通用公司将会向其中国合资公司－上海通用汽车有限公司出口价值 10亿美元的整车，零部件和机械设备。福特也将出口超过 3万辆北美制造的整车，并向其在中国的合资企业 长安福特“马自达”汽车公司出口传输组件和零配件，交易总值达 8亿美元。
 中国国务院副总理王岐山出席了签约仪式，正赶上这周在美国马里兰州安纳波利斯举行的中美经济战略对话。
 transmission
 ① the act or process of transmitting 传递；移转 ② a system of shafts, gears, torque converters, etc, that transmits power 传送装
 置Driving the car with automatic transmission will make the driver more comfortable. The ways for international transmission of inflation are various. transmit vt. 传送
 ceremonies
 a formal act or ritual, often set by custom or tradition, performed in observation of an event or anniversary 典礼，仪式 The grand opening ceremony is quite smoothly going.
 coincide with
 coincide with... 与……相符Your desire coincides with ours. The result of the customs inspection coincided with what we had expected .
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 Reading
 4 GM spokesman Greg Martin said fully assembled Cadillacs will make up the bulk of the exports to China. While Buick remains
 GM’s most popular brand in China, sales of the luxury Cadillac brand 148 percent last year to 7,022 vehicles, partly due to the new Cadillac SLS.
 5 Shanghai GM, which was formed in 1997, is a 50-50 joint venture with Chinese carmaker Shanghai Automotive Industry Corp. It sells Buick, Cadillac, Chevrolet and Saab vehicles and has been the leading foreign joint venture by sales in China since 2005.
 6 GM has eight joint ventures in China that have imported more than $4.2 billion in automotive products from the US over the past 11 years, according to Kevin Wale, president and managing director of the GM China Group.
 7 Chang’an Ford was formed in 2001. Ford said it will announce later which vehicles will be exported. The company’s Chinese sales rose 30 percent in 2007, and the Ford Focus was one of the 10 best-selling cars in the country.
 通用公司发言人格里格 ·马丁表示，组装好的凯迪拉克将会占出口至中国之汽车数量的大多数。通用在中国最受欢迎的汽车品牌是别克，但去年凯迪拉克的销量攀升了 148% ，达到 7022台，原因之一就是凯迪拉克SLS 新车款的上市。
 成立于 1997年的上海通用汽车有限公司是与上海汽车工业集团总公司持股比例均等的合资公司。它销售别克，凯迪拉克，雪佛莱和萨博品牌的汽车，自 2005年以来，一直是中国汽车销售第一的合资公司。
 通用集团中国地区总裁暨总经理凯文 ·威尔表示，美国通用公司在中国有八家合资公司，过去 11年，从美国进口的汽车产品总价值超过了 42亿美元。
 长安福特成立于 2001年。福特公司表示稍后将披露具体的进口车型。2007年，该公司在中国的销售上升了 30％，福特福克斯是中国 10 大畅销车型之一。
 shot up
 shoot up 暴涨 Prices shot up overnight. The sales shot up 200 percent due to the strategic adjustment.
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 Comprehension
 1. Who are the Chinese partners of GM and Ford mentioned in the passage?
 2. Why did the sales of the luxury Cadillac brand shoot up sharply?
 Answer the following questions according to the passage.
 Two of the Chinese partners of GM are Shanghai GM or Shanghai Automotive Industry Corp. and Chang’an Ford Mazda Automobile Co.
 (
 )
 One of the reason is the new Cadillac SLS.(
 )3. The leading foreign joint venture by sales in China since 2005 was founded in
 _______.
 A. 1997 B. 1998 C. 2001 D. 2007
 A( )
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 Comprehension
 4. Which of the following brands or types of vehicles was NOT mentioned to be popular in the passage?
 A. Ford Focus B. Cadillac SLS
 C. Chevrolet D. Buick
 5. Which of the following statements is NOT true? A. GM and Ford are both from America. B. The volume of trade created by the Chinese joint ventures of GM
 for the US has been up to at least $4.2 billion. C. GM and Shanghai GM are joint venture partners. D. Kevin Wale is GM spokesman.
 C( )
 D( )

Page 37
						

www.dutpgz.cn
 Vocabulary
 1. The time of signing ceremonies is the same withthe same with that of high-level economic talks.
 2. These terms are necessary for composingcomposing the contract.
 3. An entire car has four main constituentconstituent parts: engine, bottom, body and electrical equipment.
 4. Because ofBecause of the short supply of energy source, the price of crude oil has increased dramatically.
 Rewrite the underlined part of each sentence below with the expression in the text.
 coincide with
 ( )
 make up ( )
 component( )
 due to( )
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 Vocabulary
 5. A grand opening observanceobservance has been held for the new flagship store.
 6. In the light ofIn the light of international practices, Import and Export Bank conducts the relevant transaction.
 7. The selling of goods to merchants is usually in large large quantitiesquantities for resale to consumers.
 8. Price has risen considerablyrisen considerably during the strike.
 ceremony( )
 According to( )
 bulk( )
 shot up( )
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 Translation
 1. Ford 2. Chevrolet
 3. Cadillac 4. Mazda
 5. Buick 6. Chang’an
 7. Saab
 Translate the brand names of the vehicles turning up in the text into Chinese.
 福特( ) 雪佛莱( )
 凯迪拉克( ) 马自达( )
 别克( ) 长安( )
 萨博( )
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 Real Life Practice
 John Mary
 what he has know about
 opinion what she has know about
 opinion
 1.direct exporting2.direct importing3.some methods of direct exporting
 1.direct exporting is prior to indirect exporting2.direct importing is prior to indirectImporting.
 1.Indirect exporting2.Indirect importing3.Some methods of indirect exporting
 1.Indirect exporting is prior to direct exporting.2.Indirect importing is prior to direct importing.
 John and Mary are discussing and exchanging their knowledge on the models of import and export, meanwhile they have different opinions on the advantages and disadvantages of the models. Make a dialogue with the information provided below and what you have learnt from this unit.
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 Practical Writing
 The Comparison Between Direct Exporting and
 Indirect Exporting
 Based on the discussion and debate you have made with your partner above, write down your opinions on the following topic: the comparison between direct exporting and indirect exporting.
 Sample Writing
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 Sample Writing
 The Comparison Between Direct Exporting and
 Indirect Exporting Direct exporting and indirect exporting are both models of
 export. They have their own advantages and disadvantages, which determines that none of each has an edge over the other.
 As to direct exporting, the exporter handles every aspect of the exporting process, such as market research, foreign distribution and collections. Thus, the exporter can control more over the export process and will establish a closer relationship to the overseas market. However, it needs more initial outlays and requires substantial resources, further more, the exporter will take larger risks, but first should have the gift for organizing and management. While the indirect exporting requires less marketing investment and tolerates less risks, on the other hand, the exporter will lose substantial control over the marketing process and will be not so profitable as in direct exporting.
 In a word, we may say there is not the best choice in exporting, but what you can do is to choose the best one on your own conditions.



				

				
LOAD MORE				            


            
                

                Recommended


                                    
                        
                            
                                

                            

                        
                        
                            Ⅳ.  표준과 지적재산권
                            
                                Documents
                            
                        

                    

                                    
                        
                            
                                

                            

                        
                        
                            Ⅳ. 도심 및 주거환경계획 - Osan...Ⅳ. 도심 및 주거환경계획 2020년 오산도시기본계획 197 세교1·2지구 추진개요 구 분 세교1지구 세교2지구
                            
                                Documents
                            
                        

                    

                                    
                        
                            
                                

                            

                        
                        
                            M0352007 岳筱霞 Unit 7 Learning about English Unit 7 Part Ⅰ Pre-reading activitiesPre-reading activities Part Ⅱ Text AText A Part Ⅲ Text BText B Part Ⅳ
                            
                                Documents
                            
                        

                    

                                    
                        
                            
                                

                            

                        
                        
                            Unit 4 A View of Mountains. Unit 4 Part Ⅰ Pre-reading activitiesPre-reading activities Part Ⅱ Text AText A Part Ⅲ Text BText B Part Ⅳ Post-reading activitiesPost-reading
                            
                                Documents
                            
                        

                    

                                    
                        
                            
                                

                            

                        
                        
                            Ⅳ . 아메라카 및 오세아니아의 생활
                            
                                Documents
                            
                        

                    

                                    
                        
                            
                                

                            

                        
                        
                            Unit 5 I love This Game. Main Points Ⅰ. Leading In Ⅱ. Text A Ⅲ. Text B ● Vocabulary Practice Ⅳ. Practical Writing
                            
                                Documents
                            
                        

                    

                                    
                        
                            
                                

                            

                        
                        
                            Ⅳ. 신탁제도 개선을 통한 복합성 구현—°구자료/정책보고서/re2009-07... · 2010-11-09 · Ⅳ. 신탁제도 개선을 통한 복합성 구현 ... 7
                            
                                Documents
                            
                        

                    

                                    
                        
                            
                                

                            

                        
                        
                            Www.dutpgz.cn Unit Nine International Agency Unit 1 Unit 2 Unit 3 Unit 4 Unit 5 Unit 10 Unit 9 Unit 8 Unit 7 Unit 6
                            
                                Documents
                            
                        

                    

                                    
                        
                            
                                

                            

                        
                        
                             Growth Strategy by Business - Topcon · 2019-05-08 · Growth Strategy by Business Ⅳ-1. Positioning Ⅳ-2. Smart Infrastructure Ⅳ-3. Eye Care ©2019 Topcon Corporation 41 Advancement
                            
                                Documents
                            
                        

                    

                                    
                        
                            
                                

                            

                        
                        
                            Unit 10 Gender Differences. Main Points Ⅰ. Leading In Ⅱ. Text A Ⅲ. Text B ● Vocabulary Practice Ⅳ. Practical Writing
                            
                                Documents
                            
                        

                    

                                    
                        
                            
                                

                            

                        
                        
                            Generic Statistical Information System. 1 Overview System Development Plans Ⅰ Ⅰ Ⅱ Ⅱ Ⅲ Ⅲ Appendix Ⅳ Ⅳ
                            
                                Documents
                            
                        

                    

                                    
                        
                            
                                

                            

                        
                        
                            Fuji Xerox ApeosPort-Ⅳ C5570/C4470/C3370/C2270 DocuCentre … · 2017. 3. 9. · TOE はApeosPort-Ⅳ C5570、ApeosPort-Ⅳ C4470、ApeosPort-Ⅳ C3370、 ApeosPort-Ⅳ C2270、DocuCentre-Ⅳ
                            
                                Documents
                            
                        

                    

                                    
                        
                            
                                

                            

                        
                        
                            Www.dutpgz.cn Unit Eight Complaints and Arbitration Unit 1 Unit 2 Unit 3 Unit 4 Unit 5 Unit 10 Unit 9 Unit 8 Unit 7 Unit 6
                            
                                Documents
                            
                        

                    

                                    
                        
                            
                                

                            

                        
                        
                            Ⅳ. 항공 이슈 분석 - 항공정보포털시스템 Ⅳ. 항공 이슈 분석 121 Ⅳ. 항공 이슈 분석 1. 2015년 1/4분기 우리나라 항공운송실적 1.1 총괄 ’15년
                            
                                Documents
                            
                        

                    

                                    
                        
                            
                                

                            

                        
                        
                            Exceptional Control Flow  Ⅳ
                            
                                Documents
                            
                        

                    

                                    
                        
                            
                                

                            

                        
                        
                            Ⅳ 보험회사의 지식경영 구현과 성과관리kiri.or.kr/pdf/연구자료/연구조사자료/Rs0002_004.pdf · Ⅳ. 보험회사의 지식경영 구현과 성과관리 1
                            
                                Documents
                            
                        

                    

                                    
                        
                            
                                

                            

                        
                        
                            Unit 4 Christmas Spirit.  Ⅰ.Teaching Aims Ⅰ.Teaching Aims  Ⅱ. Teaching Contents Ⅱ. Teaching Contents  Ⅲ. Teaching Time:  Six class hours  Ⅳ : Teaching
                            
                                Documents
                            
                        

                    

                                    
                        
                            
                                

                            

                        
                        
                            Unit 2 Growing Up.  Ⅰ.Teaching Aims Ⅰ.Teaching Aims  Ⅱ. Teaching Contents Ⅱ. Teaching Contents  Ⅲ. Teaching Time:  Six class hours  Ⅳ : Teaching
                            
                                Documents
                            
                        

                    

                            

        


    






    
        
            	About us
	Contact us
	Term
	DMCA
	Privacy Policy


            	English
	Français
	Español
	Deutsch



            
                

				STARTUP - SHARE TO SUCCESS

									
							
	


					

				            

        

    















